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Item 7.01 Regulation FD Disclosure

Cohu, Inc. (“Cohu”) a global leader in back-end semiconductor equipment and services, is hosting a Virtual Analyst and Investor Conference on Wednesday,
December 2, 2020 at 10:00 a.m. Pacific Time/1:00 p.m. Eastern Time.

The investor presentation and Q&A session will be led by Luis A. Miiller, Chief Executive Officer and Jeffrey D. Jones, Chief Financial Officer, with additional
comments from industry leaders and the Company’s management team. The event will last approximately 90 minutes and interested investors can access the event
and accompanying presentation on the investor relations section of the Company’s website, www.cohu.com.

The information furnished pursuant to this Item 7.01, including Exhibit 99.1 furnished herewith, will not be deemed “filed” for purposes of Section 18 of the
Securities Exchange Act of 1934, as amended (the “Exchange Act”), nor will it be deemed incorporated by reference in any filing under the Securities Act of 1933,
as amended, or the Exchange Act, except as expressly set forth by specific reference in such a filing.

The information furnished pursuant to this Item 7.01, including Exhibit 99.1 furnished herewith, contains “forward-looking statements” within the meaning of the
safe harbor provisions of the federal securities laws. They should be read in conjunction with the “Cautionary Statement Regarding Forward-Looking Statements”
disclosure contained in the Virtual Analyst and Investor Conference Presentation, the risk factors included in the Company’s periodic reports filed with the SEC, and
the other public announcements that the Company may make, by press release or otherwise, from time to time.

Item 9.01 Financial Statements and Exhibits.

The exhibit listed below is being furnished with this Current Report on Form 8-K.

(d) Exhibit
Exhibit No. Description
99.1 December 2, 2020 Cohu Virtual Analyst and Investor Conference Presentation

104 Cover Page Interactive Data File (embedded within the Inline XBRL document)




SIGNATURES
Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto
duly authorized.
Cohu, Inc.
December 2, 2020 By:  /s/ Jeffrey D. Jones

Name: Jeffrey D. Jones
Title: Chief Financial Officer



Exhibit 99.1

December 2, 2020
1:00 p.m. —2:30 p.m. EST
Presentation and Q&A

Virtual Analyst and Investor Conference
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Jeff Jones
CFO

Welcome and Agenda

#-Cohu
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Cautionary Statement Regarding Forward-Looking Statements

Forward-Looking Statements:

Certain statements contained in this presentation may be considered forward-looking statements within the meaning of the LS. Private Securities Litigation Reform Actof 1955, including statements
regarding strategies to extend leadership in high-growth RF test, deliver high yield test and inspection for gG, ADAS and xEV applications, increase contactorattachment rates and goal to double rate,
and to provide analytics to optimize productivity, estimated total market CAGR, secular taillwinds driving end-market growth, estimated market segments CAGR sales growth, Semi Test target revenue
growth CAGRs, 5G and RF Semi Test incremental revenue aH'z1, est. §G device growth, Test and Inspection Handler target revenue growth CAGRs, Interface Salutions target revenue growth CAGRSs,
"Cohu Strategy” for each business unit, any comments on Cohu's 0121 and FY 2021 outlook, momentumor growth, Cohu *Target Mode!” and "Target Financial Model™ strategies and all associated
financeal forecasts, est. growth, revenue spiit by business, free cash flows, RE&D exp, cap ex, and est. margin improvemaents and quarterly Model estimates, Cohu's fourth quarter 2020 sales forecasts,
updated guidance, sales mix, est. of record orders, non-GAAP operating expenses, gross margin, adjusted EBITDA and effective tax rate, est. second half and full year 2020 financial results, and cash and
shares outstanding, estimated minimum cash needed, potential MEA, est. op ex vanability with sales and % of incremental sales falling to op income, any future Term Loan B principal reductions and
goals, and any other staterments that are predictive in nature and depend uponor refer to future events or conditions, and include words such as “may,” “will,™ "should,” "would,” "expect,” "anticipate,”
"plan," "likely,” "believe,” "estimate,” "project," “intend,” and other similar expressions among others. Statements that are not historical facts are forward-looking statements. Forward-looking
statements are based oncurrent beliefs and assumptionsthat are subject to risks and uncertainties and are not guarantees of future performance. Any third-party industry forecasts, comments or
presentations are for reference only and Cohu does not adopt oraffirm any suchmaterials

Actual results could differ matenially from those contained in any forward-looking statement as a result of vanous factors, including, without limitation. The ongoing global COVID-1q pandemic has
adversely affected, and is continuing to adversely affect, our business, financial condition and results of operations, and COVID-1g9 could re-surge at any time and our business could be abruptly impacted
again to an even greater extent; October 2020 COVID-1g related government movement control orders reinstitwted in Malaysia and actual adverse impacts that have begun to reoccur among Malaysia-
based andfor other suppliers; Recently increasing COVID-1g casesin countries where Cohu's principal facilities are located including the United States, the Philippines, Malaysia, Switzerland and
Germany; Other significant risks associated with the Xcerraacquisition, integration and synergies including the failure to achieve the expected benefits of the acquisition, and mandatory angoing
impairment evaluation of goodwill and other intangibles wheraby Cohu could be required to write off same or all of this goodwill and other intangibles; Continued availabaity of capital and financing and
additional rating agency downgrade actions, and limited market access given ourhigh debt levels;, Our Credit Agreement containsvarious representations and negative covenants that limit our business
flexibility, Changes to or replacement of LIBOR may adversely affectinterest rates; Adwverse investor reaction to the recently suspended cash dividend; Other risks associated with acquisitions; inventory,
goodwill and other asset write-downs; Curability to convert new productsinto production ona timely basis and to support product development and mest customer delvery and acceptance
requirements for new products; Lost productivity, project delays and internal control risks due to ongoing employee “wark from hame” programs; Our reliance on third-party contract manufacturersand
suppliers; Failure to obtain customer acceptance resultsing in the nabdlity to recognize revenue and accounts receivable collection problems; Market demand and adopbon of our mew products; Customer
orders may be canceled or delayed; Design-winsmay or may not result in future orders orsales; The concentration of our revenues from a limited number of customers; Intense competition in the
semiconductor equipment industry; Our reliance on patents andintellectual property; Compliance with U5, export regulations; Impacts from the Tax Cuts and Jobs Act of 2017and engoingtax
examinations; Geopolitical issues, trade wars and HuawayHiSilicon export restrictions (including new restnictions effective in May and Auvgust 2020); Retention of key staff; Other health epidemics or
natural disasters; ERP system implementation issues particularly as Cohu recently launched a mew ERP system in first quarter 2020 and plans a broader rollout in 2020, The seasonal, volatile and
unpredictable nature of capital expenditures by semiconductor manufacturers particularly in light of weakened demand in 2019 followed by the COVID-1g global pandemic in 2020, and Rapid
technological change.

These and other risks and uncertainties are discussed more fully in Cahu's filings with the SEC, including the most recently filed Form 10-K and Form 10-Q, and the other filings made by Cohuwwith the
SEC framtime o tirme, whichare avalable via the SEC's website at www sec gov. Exceptas required by applicable law, Cohu does not undertake any obligation 1o revise or update any forward-locking
statement, or to make any other forward-|looking statements, whether as a result of newinformation, future events or othenaise. #\\ Coh U
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Agenda

leff Jones, CFO

| Welcome

Luis Miller, CEO

Driving Growth & Differentiation

Michael Campbell, Qualcomm
Keynote Speaker

Dacarmibtr 3, o0

Ganesh Moorthy, Micrachip ‘

Keynote Speaker

| Chris Bohrson, GM

Test & Inspection Handler Group

e

i‘, Devin Sheridan, GM
¥, Interface Solutions Group
e
= | Jeff Jones, CFO
5 | Profitability & ShareholderValue
‘ Q&A Cohu Management
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- Luis Muller

A& CEO
v
il Driving Growth and Differentiation
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Global Technology and Market Leader

r R-.- H - '_-l
* - T

...in $6.5 billion® Semiconductor and PCB Markets

~$631M ~12%

Est. 2020 Revenue %/ Recurring Revenue Operating Income (%

21% 28,000+ 7%

2017-20 Revenue CAGR# Equipment installed Base Est. Market CAGR !
(organic growth & acquisitions) ;
{1} Sowee: Gartner, June 2020 and Company exhimates QUCHCOMM @ #mm ”“"ﬂm(; M'Fg""'

(3) Reffects actual ¥TD 2020 results plus the mid-poaintof the """' ANALOG
Company’s 84 "20 guiderce os updated on December 1, 2020 T\K . C""nm_ __’_’_ w um #\"_._.,\ 0 U
(3} Non-GAAF figure; See Appendix for GAAP to Non-GAAP recanailiations, and p—

nates regardinguse of foraard-looking non -GAAP figures Pucarsbar 3; 3000




Target Model

Revenue

$940M

Gross Margin

48%

Operating Income

Cohu Strategy

Extend leadership in high-growth RF test
with scalable, precision instrumentation

Deliver high yield test and inspection
for 5G, ADAS and xEV applications

Increase contactor attachment rate with
differentiated test cell solutions

Provide analytics to optimize productivity

/2-Cohu




Driving Growth in Select End-Markets

Applications

@ Auto ADAS & Electrification
@ Industrial Automation
@ Sensing & Power

Data Processing & Storage

@ Data Generation & Display
(!* 1)
Communications & Networking

fl.? Source: Gartner, June 203¢

Mobility 5G, data generation & transmission,
automotive ADAS, electrification and telematics

Secular tailwinds driving

Leader in Semiconductor Test & Inspection

end-market growth
(fest 3-year growh)
o @ @ @ O
1.5 ]
RF content growth driven by $1,000
5G-enabled smartphones '
sBoo
.40 ) sboo
Increase in global data ™
’ $400
2%
ADAS and EV [ HEV Semi 5200
content growth in autes -

(2} Cohu SAM: Serviceable Addressabie Market are company estimares for 2022

(3} 3-year target revenue CAGR per business segment to achieve Cohu mid-term fonget mode!

Dacarmibtr 3, o0

5

Semi Test Handler Contactor Inspection
Cohu SAM [smillion] 51,100 5700 $500 s200
Target Rev. CAGR 3 7% 12% 20% 12%

/2-Cohu




Delivering CustomerValue

Accelerating time to yield and greater productivity through the test cell
2% higher yield in the semiconductor test and inspection ~ pays for Capex

One-stop-shop for

leading-edge solutions
in test & inspection

Peak Yield/OEE

b o o e . N . ——

High frequency measurement accuracy
Most responsive active thermal control
Al-powered infrared inspection

" Test Cell accelerating time to peak yield

Test Cell Solutions

HigherSignal i
Integrity
‘ Test - Active Thermal Efficiency &
Analytics ‘

Control Analytics

N B

—

Test Handler

/>-Cohu

Semi Test Test Contactor




Path for Growth and Differentiation®

Above-Market Accelerating Disciplined
Revenue Growth Profitability Capital Allocation
~14% revenue CAGR; Significant operating leverage | Generating $16o0M+
2x the market 23% operating income? annual free-cash-flow
Share gain with leading edge Accelerating time to yield Term loan repayment;
solutions in test & inspection and greater productivity targeting $6oM+ annually
Accelerating Tester and New product developments Enabling a smarter, safer,
Contactor revenue growth with 30%+ ROIC and more connected future

‘*"
Creating Shareholder Value

ROIC- Return onirvested capital [f\—:\-—- COh U
1) Allvalues are based on achieving Target Mode! o
{3} Mon-GAAP figure; See Appendix for notes reganding use of forward-looking non-GAAR figures  Dueamber s, 2eas e




Michael Campbell
Qualcomm

Keynote Speaker
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Michael Campbell
SeniorVice President
Qualcomm Technologies Inc.

Qualcomm
overview

for COHU

November 2020

Qualcomm




A world where

virtually everyonei
-and everything is

intelligently connecCié




The world’s
Ieadlng wireless /

e (_;_hnology




Leading wireless innovation for 35 years

Digitized mobile Redefined Transforming
communications computing industries

21, L +
Qualcoana @

Analog to digital Desktop to smartphones Connecting virtually everything

Transforming how the world connects, computes and communicates




The R&D Engine

$64B+

in cumulative R&D

140,000+

Granted patents /pending applications

300+

License agreements




World-class

technology portfolio

Connectivity

b

Qualcoawa

Computing

Wireless
connectivity
2GRGMGEAG

802 11 nfacfax (Wi-Fi G)

802 11ad (60GHzZ)
Bluealooth

802154
C-V2x

GNSS/Location

RF-Front End

Power amps
Acoustic filters
RF switches
LNAs
Antennatuner
Envelope racker

Processors
CPU/GPLIDSPIAI processor
Memory controller

Secure processing

Multimedia
Camera processing
Video

Voice Ul

Display processing
Computer vision
Audio processing
ARNR

Sensors

Components
Audio codacs

Audio amplifiers

Power management
Fingerpnnl




* FY19 revenues: *14.6B

QTL: technology licensing
» 14B+ devices licensed

» FY19 revenues: *4.6B




Qualcomm growth vectors
Strategy playing out as planned resulting in substantial growth and opportunity

o

Increase in content Scale in adjacent New opportunities enabled by
with 5G businesses 5G and changes in computing

Transforming how the world connects, computes, and communicates.




With 5G, wireless becomes
the superior network technology,

dlsruptlng everythmg %




With 5G, wireless becomes

the superior network technology,
disrupting everything

SEMNICES

Upto

$13T

economic impact of
5G-enabled goods
and services in 2035




Not just another handset upgrade cycle

10x 10x 3X

Decrease in Greater experienced More spectrum
end-to-end latency throughput efficiency
Highertraffic Greater network Increased

capacity efficiency connection density




oG

accelerating
globally

85+

Operators with 5G
commercially deployed

750M+

5G smartphones
to ship in 2022

310+

Additional operators
investing in 3G

1B+

5G connections by 2023 —
2 years faster than 4G

2.8B

5G connections
by 2025




Fueling digital transformation across industries

5G will enable up to $13 trillion of global economic output in 2035

BMealthcare iti i Agriculture

el :‘";-.' Al :.J'l I{_ "-..-—'-II
Automotive e %-w Manufacturing
= | _.. ki ¥

n'a\:;"-"! {'ﬁ‘\..._.‘
' - r_ —

=

’l . r -‘ s {"L{ ‘

THE. Marhad-commasioned by Gualconh, Oclobe: 20159




When we break through,

the ecosystem
leaps forward




Multimedia
streaming

Paradigm shift in
entertainment

Our technologies are foundational
to innovative services, such as:

= Netflix » Spotify
* Prime Video * Apple Music
» Hulu




This is an age when

trulyimmersive VR
onryour Smar‘lphone W
IS d reallty |

o R
¥

Connectivity and
l m!elhgence everyw ere




L WOI€I¥ po\wering amazing
e exyperiences

snapdragon

. 3
b .
B B o @

Artificial Stunning Intelligent Immersive
intelligence  photasand  architectures entertainment

video%

-

- o f
- e 'ﬂ




Thiis is the age of a

;Sarter, more
connected
car experience




0O
'\@}

This is the age that is making

virtually
everything
smarter




- This is'the agé
-real 5G, madell
by Qualcomm &

Inventing breakthrough technologies

Enabling customers Transforming industries Enrichinglives

n




Qualcomm

Thank you

Followuson: f W in @
For more information, visit us at:

www_qualcomm.com & www gqualcomm.com/blog




lan Lawee
Semiconductor Test Group

Portfolio of instrumentation and universal platform for testing
semiconductor devices with best-in-class solutions in RF, digital
and mixed signal applications, enables faster time to yield.

Cohu
Joined in April 2019. More than 25 years experience in both semiconductor and test
instrumentation businesses

Analog Devices
2009 - 2014: Isolation, Precision Converter and Energy markets

Teradyne

1994 — 2009: product, marketing and engineering in semiconductor test division

M5c Management and M5c Electrical Engineering: Massachusetts Institute of Technology

M5c Electrical Engineering and BSc Computer Science Engineering: University of Pannsylvania

A;Cohuﬂ
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Increasing Test Intensity Driving Growth

Focused Applications Inflection Points

o More frequencies and
bandwidths increasing test

intensity

CohuSAM o Sub-6G and mmWave 5G RF
£600M@ enabling higherdata bandwidth,
lower latency and new products

Target Rev. CAGR i
18% o Wi-Fi 6E and Ultra-Wideband RF | o New Wi-Fispectrum requires
growth driven by increasing new tester capabilities
network connectivity and
Internet of Things (loT)

o Expanding RF standards
enabling new loT applications

CohuSAM
s4gooM® - 7
o Application Processors, Flat Panel o Increasing Structural Test
Display Drivers, Sensors and insertions for advanced
N Taat ey CAGR Power Management packages

13%

Automotive & Industrial

/2-Cohu
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Semi Test Strategy Accelerating Time toYield

Cragae B

Wider IF BW
More IF paths

Dragan

2013

Performance & Throughput

Lowest Cost
by Design

{1} Sof - System-on-Chip

Swept 5
Faster Demod

2

Dragon &C
2016

Muaximum
Parallel

Throvghput 4§

5G B Wi-Fi 6

Red Dragon
2020

RedDragon RF
Instrument Suite

Air-Cooled
Universal Test
Platform

Test Cell
Solutions

Dacarmibtr 3, o0

Value Proposition

Higher frequency and modulation bandwidth
coveringemergingand legacy RF standards

Modular upgrade option for mmWave devices

o Established high volume production platfermis an

attractive alternative to home grown rack & stack

Scalable from 5-slot, zero footprint test head to
high test parallelism (100's of devices)

Platform breadth covering >35% of SoC available
market is attractive to Semi customers and test
subcontractors

Tester-to-Contactor calibration replacestime-
consuming customer design effort and salves
critical time to yield mmWave challenge

#>-Cohu




RF Test Solutions

Ac

Wi-Fi 6/6E[7 Mixed Wireless Radar NR SatComm
7-125 GHz uwe C-VaX

FEM, PAs, LMAs, loT,
A

Infrastructure

£;C0hu5
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Semi Test

CohuSAM
$1,1200M

Target Revenue CAGR

17%

Cohu Strategy

Delivering best-in-class solutions to 5G
and loT applications in expanding
$400M™ RF test segment

Expanding capabilities of the low-cost
universal test platform to address
multiple markets

Solving the hardest test cell integration
challenges enabling faster time to yield

/2-Cohu




Ganesh Moorthy
Microchip

Keynote Speaker

A;Cohuﬁ




Cohu Investor Conference c\ MICROCHIP

Ganesh Moorthy
President & COO

December 2, 2020




Corporate Overview

High-performance standard and specialized Clock and Timing solutions
Microcontrollers, Digital Signal Controllersand Wireless and Wired Connectivity solutions

Microprocessors FPGA solutions
Mixed-Signal, Analog, Interface and Security Non-volatile EEPROM and Flash Memory solutions

solutions Flash IP solutions

" &

$5.3 Billion Revenue Headquartered near ~18,000
FY2020 Phoenix in Chandler, AZ Employees

A3\ Microckie




Our Vision

Be The Very Best
Embedded Control Solutions
Company Ever

&

QPO

SMART | CONNECTED | SECURE

S\ Microcri




Providing Total System Solutions

Power Management

DCOC Converters
by Supenvisors & Rel.
Precision < LDOs, Battery Mgt High Voltage
e Voltage SECAIRY. Discreies & Modules Los
Potentiomatar F,ﬂlm";p

Encryption

Sensors

Amglifiars
Voice &
Anidio

Processing Frovwenr

Drivers

Touch Sensing Memory Mi‘ crocontrollers
Bioalz *EEPROM Microprocessors

* Buttons Stder - Serial Flash
*Touch Screen « Serial SRAM FPGA/ SoCs -
- VA

LED
Drivers

usB AutoAndusir Wirgleas ‘Elqr?:‘r:;i:r“ Smoke Delector
Cle® Switches Dol - Smart Hubs municabion < WILFE P G & Py
« Adaplers ;‘g:l"alh » Swilches 5T + Bluatooth® Horn Drivers
+ ControBers el - Transcemers «R52I21485 + LoR=® :
= Bridges ~CANLIN = ZigBea™ MW ™

Long product life times — customer driven obsolesence




Annual Net Sales Growth

6000

5000

§ 8

S Million

g

1000

0

120 consecutive quarters of profitability!

FY93 FY94 FYS5 FY96 FY97 FY98 Fy99 FY0O FYO01 FYO02 FY03 FYO4 FYOS FYDe FYO7 FYD8 FYO9 FY10 FY11 FY12 FY13 FY14 FY15 FYle FY17 FY1B FY19 FY20 Fril

EMCU mAnalog ®FPGA mLMO

RR

ﬁ\ MicROCHIP




Worldwide Microcontroller Market Share

1991 Rank 1986 Rank 2003 Rank 2008 Rank 2014 Rank 2018 Rank 2019 Rank
1 Matorola Moterola Renesas Renesas Renesas Renesas Renesas Renesas } 9.0%
2 Intel NEC Motorola NEC NEC Freescale NXP NP

].7.5%
3 Philips Philips NEC Freescale Freescale ST-Micro Microchip
4 Mitsubishi Hitachi Matsushita Infineon Samsung Microchip 5T-Micra ST-Micra
5 MEC Mitsubishi Infinean Samsung T Infinean
3 Hitachi Toshiba Fujitsu Microchip T T Infineon TI
7 Toshiba Matsushita Toshiba ST-Micro Infineon Infineon Cypress Cypress
8 Siemans 5G5-Them m Tl Se-Micre Atrnel Sarmsung Samsung
9 T Intel Samsung Fujitsu Fujitsu Spansion Tashiba CEC Huada
10 Matsushita m 5T-Micro N¥XP HNXP Samsung CEC Huada Toshiba
+

Tm 1991 £1996 dota extropoloted from 8-bit MICLU: Source: Gartner and Microchip @ MICROCHIP
arist i




Analog Market Share

Leading Analog IC Suppliers (SM)

2019 Company 2018 2019 * *
Rank Change Marketshare
1 Texas Instruments 10,801 10,223 5% 19%
2 Analog Devices 5,505 5,169 6% 10%
3 Infineon 3,810 3,755 -1% 7%
4 ST 3373 3,283 -3% 6%
S Skyworks Solutions 3,686 3,205 -13% 7%
6 NXP 2,645 2,564 -3% 5%
7 Maxim 2,125 1,850 -13% 4%
8 ON Semi 1,990 1,740 -13% 4%
9 Microchip 1,389 1,532 10% 3%
10 Renesas 900 860 4% 2%

Source: IC Insights, company reports

The only Analog company to grow in 2019!

@ MicRoCHIP




Market Megatrends

5G

Data Center
& Computing

Automotive E

Data
Centers

Electric
Vehicle

Al/Machine Learning

((@}) ADAS/Autonomous Driving

SMART | CONNECTED | SECURE

Aerospace
& Defense

Consumer

ﬁ\ MicRoCHIP




Revenue By End Market

m Industrial

m Data Center & Computing
B Automotive

® Communication

m Consumer

Aerospace & Defense

ﬁ\ MicROCHIP




Industrial
28% of Sales




Automotive
15% of Sales

@'\ MicROCHIP




Manufacturing Locations

* 6 high volume factories; 14 specialty factories AZ\ MicrocHIP




Suppliers Are Our Partners
Microchip’s Partnership with Cohu

* Partnership developed since 2005

* Cohu listens to us and seeks our input in their equipment
roadmaps

* Cohu understands that capital equipment requires a long-
term view

* Use of Microchip semiconductor solutions in their products

@Mltnncmp
51




Cohu Enables Manufacturing Efficiency
Typical Test High Parallel Test

Reduced Footprint by
90%

0] 0 0 0 0
@3 ﬂ:ﬁ Reduced Labor
EOQO% Requirements by 85%
D

ﬁ'\ MicRoCHIP




Thank You
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Chris Bohrson
Test and Inspection Handler Group

Portfolio of equipment used to automate movement of
semiconductor devices, control temperature during test and
provide vision inspection; ensures quality and optimizes yield in
volume production,

Cohu

loined in May 2016. More than 30 years experience in both semiconductor and test
instrumentation businesses

Bosch Automotive Services Solutions/SPX
2011—2016: general management, automotive diagnostics and information solutions

Teradyne and Spirent Communications
1984 — 2010: general management, engineering, product marketing and sales management roles
in semiconductor test, broadband test, network test and automaotive diagnostics

MSc Management: Solan School of Management, Massachusetts Institute of Technology

BScMaterials Engineering: Brown University

/2-Cohu
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Package Evolution Stressing Handling and Inspection

Segments Focused Applications

CohuSAM o ADAS semis for driver monitoring,
s300M " collisionwarning, auto parking,
autonomous driving

Er LA | o xEVs(Y; >50% of unit sales by 2027;
21% 3x growth in $ content vs, ICE®

o WLCSPU! driven by complex
packages(2.5D —3D tech.)to
support miniaturization
applicationsfor mobile devices

CohuSAM
5!..00 M (&)

Target Rev. CAGR i
7% o MEMS for microphone and other

applications

Mobility & Inspection
(1) Electfied vehicles: battery efectric, plug-in hybnd, full hybnd and mid hybnd
{2) Intemal combuwstionengine

(3} Wafer level chip scale package

4) Company estimates DaZarmibar 3, 3008

Inflection Points

o Managing power dissipation to
mitigate overheating and

optimize yield

o Preventing arcing during high

voltage testing

o Identifying micro-scale defects
in advanced packages,
reducing over-rejection

o Multi-site preci:

measurement

sion

/--Cohu




Test and Inspection Delivering HigherYield

11 l

E Phene/Tablet

Reduced Yield (55)

Inspection Yield

Fig 1 T-Core Thermal Contrel Limits Temperature (T]) Rise

Micro-scale Inspection

i
T T
Vid-Renotatmn b denslitios R - Deep Leaming

Fig 2: Deep leamning algorithms minimize over-rejection

Active Thermal
Control (ATC)

Advanced

 Inspection

Handler
Architecture

Test Cell
Solutions

Dacarmibtr 3, o0

Value Proposition

Cohu's T-Core (ATC) dynamically compensates
device overheating, minimizing yield loss

Cohu's NV-Core advanced vision with infrared
technology inspects belowthe silicon surface

NV-Core uses deep learning algorithmsto distinguish
micro-cracks from cosmetic issues (scratches)

Isclates MEMS stimulus medules from automation to
deliver “quiet” environment for precision testing

HandlerT-Core architecture working with
PROTRACE contactor to precisely monitorand
control device temperature during testing

Handlerincorporating inert gas chamberwith Cohu
contactors ensures arc-free testing for high voltage

applications
#--Cohu




Handler & Inspection

CohuSAM

$9oo0M

Target Revenue CAGR
12%

Cohu Strategy

Focused on fast growing Automotive
ADAS, xEV and Mobility applications

Deploying Al to accelerate growth in
$200M™® Inspection market

Improving test cell yield with
differentiated thermal and interface
technologies

/--Cohu
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Devin Sheridan
Interface Solutions Group

Full suite of test contactors that provide the electrical interface
between the tester and the semiconductor device presented by
the handler; optimizes signal performance via an array of
consumable probe pins.

Cohu

Joined in May 2020, More than 27 years experience in the serniconductor industry

Motorola/Freescale/NXP

1993 = 2020: multiple engineenng and operations management roles from production to new
product introduction.

*  Process engineering wafer processing and wafer test

*  Global wafer test operations

*  Mew product introduction test centers

*  Test Innovation

MSc Technelogy Commercizlization: University of Texas

BScMechanical Engineering: Marquette University

A;Cohuﬂ
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Test Contactor Growth Opportunity

Focused Applications Inflection Points

Segments

5 o RF Mobility rampingto higher o Expanding Wi-Fi spectrum and
$200M™ frequencies (18 GHz — 54 GHz) RF bands

—— ‘ CohuSAM

N LT, i Target Rev. CAGR
. o 26%
Mobility & Consumer

C ahuSAMI_ i o xEV driving higher power, o High power (>10kV, 4 kA)
s100M™ smaller packages & multisite test

o Increasing port counts

o Complex signal management

o Precision across temperature
L LRl o ADAS processortest requires

tighter temperature control o Higher test parallelism

o Safetyand quality

c‘”’"S‘qM“_I o Cloud, Al, edge processing o Higher data rates (>50 Gbps) and
$200M™ increasing interface speed, pin counts (>10,000/ device)
Target Rev. CAGR electro-mechanicaltolerances

o 2D and 3D package integration

e 23%
Computing & Network A’E— COh U

(1) Company estimotes DaZarmibar 3, 3008




Test Contactors Extending Value in Key Segments

Cohu Solutions

High Fidelity RF
| High
Performance
Cohu Advantage Dig"-ta'
C
- Precision Analog
o
2
Cohu TestCellvalue .
c:.:. Fastoraaliiation Intelligent and
z gﬂﬂm::aﬂwa:d Embedded
: Flos:nﬂﬂa:;c:;hs Sensors
AN 2
2" Silicon HighVel Ramp  Peak Velume

Dacarmibtr 3, o0

Value Proposition

(s}

Contactor platform with direct signal path for
mmWave applications up to 100 GHz

Probe technology spanning 5G FR1 and FR2

Coaxial solutions provide exceptional signal
isolation and impedance control, scalable for large
package platformsup to 6o Gbps

Kelvin contact solutionsthat scale to high power
and small footprint to enable high test site density

PROTRACE intelligent contactors closing the loop
on thermal control to enable peak yield

5G Interceptor extending test instrumentation to
mmWave and calibrationto the device under test

/--Cohu




Cohu Test Cell Solving Time toYield

cRacer : cStrata

#-Cohu
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Test Contactor

CohuSAM

$500M

Target Revenue CAGR
20%

Cohu Strategy

Innovating conventional probe technology
to address both 5G and data center markets

Leverage Cohu’s leadership position in
automotive to win applications in ADAS
and vehicle electrification

Deploying differentiated test cell solutions
that create strong competitive barriers in
high growth markets

#>-Cohu




Jeff Jones
CFO

Delivering Profitability and
ShareholderValue

ﬁéCohué




Q4’20 Update and Q121 Outlook

Q4’20 Q4’20
Guidance @ Update
Revenue $176 - $192M $195 - $200M
Gross Margin 2 L4%0 - 4,5% 45% - 6%
Operating Expenses 2) ~ $51M ~ $53M
Adjusted EBITDA {mid—poi‘;ttlfft:l/gauidance] cmsd-pn;tzfr?uidanca}

Share gain in RF test and accelerating automotive demand

Est. test cell utilization improved to 84% at the end of October
Forecasting record orders in Q4’20 with automotive demand improving to 2018 levels

Updated Q420 revenue guidance mid-point is 31% higher than Q320
Q1’21 revenue projected to be ~ 5% higher than updated Q420
Reduced term loan B debt by $20.9 million quarter-to-date in Q4’20

{1} Provided in the October 29, 2020 press refease and eamings call .
{2} The Q420 non-GAAP guidance exciudes estimated pre-tae charges reloted to sfock-based compensation af $0.2M (CoS) and £3.1M (Opex), and amortization af ﬁ \ coh U
purchased intangibles af $5.68 (Opex ), and ather costs as further described and recanciled, if available, in the Appendix —
LY
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Strategy & Execution Yielding Results

Revenue ($M) (1) Gross Margin (2 Adjusted EBITDA 2

s631M

1% CAGR

2017 2018 2019 2020EW™ 2017 2018 2019 1H20 2H20E 2007 2018 2018 1H20 2H20E

Driving revenue growth through value-added, differentiated technologies
and products focused on select end-markets

Strong operating leverage driving increased profitability

{1} Reflects actual ¥TO 2020 resuits plus the mid-point of the Company's Q4 20 guidance as updated on December 1, 2020 /\"\ c h
{2} Amountsare Non-GAAP. See Appendix for GAAF to Non-GAAP reconciiations, and notes regarding vse of forward-looking nan-GAAR figures ff__ 0 U
Dzl 3, B




Target Financial Model

Updated Model delivers $3.60 Non-GAAP EPS on revenue of $940M

Target Quarterly Model

Mid-term
Model 3

Revenue $631M

2020 Est.(*

$190M $210M $235M $250M

Gross Margin 44% 46% 47% 48% 49%
Operating Expenses 32% 28% 27% 25% 24%
Adjusted EBITDA 14% 20% 22% 24% 25%
Non-GAAP EPS $1.05 $0.55 $0.70 $0.90 $1.00

Free Cash Flow 2 7% m >13% >15% >17% >18%

Except for Revenue and Free Cash Flow, “Target Financial Model™ assumptions are nen-GAAP forwend-looking figures; See Appendix for notes regarding useaf forwand-looking non-GAAP figures

(1) Reflects actwal ¥YTD 2020 results plus the mid-paint of the Company’s Q4 20 guidance os updated on December 1, 2020 /\ coh U
&5

{2} Reflects cash from operating activities minus copital expenditures
(2 Mid-temm is 3 - § years Dacarmibts 1, 108




Capital Allocation

[$Million] Q320
Cash and Investments $171 |
Total Debt $346
Net Debt/ Adjusted EBITDA® 3.2X |
Reinvest in the business Minimum cash for operations ~ $8oM
Strong organic growth opportunities Productionramps may require additional cashto fund
Targeting R&D at ~ 12% of sales inventory and receivables
Repayment of the term loan B =~ Term Loan B ~ $328M at Q320
Targeting annual repayments of ~ $6oM Balance reduced to ~ $307M in Q4’20
Covenant-lite with no minimum coverage ratios requirement
M&A to expand SAM and Minimum quarterly payments of $875K (principal)plus ~ $3M
technnlogy pDI'thlIO of interest at current LIBOR + 300 bps

Maturity date is 20/1/2025

{1} For the last 12 months ending September 26, 2020; Non-GAAP figure - see Appendix for GAAP to Non- G4 A P reconciliations ,#__—l COh U
L)
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Path to $940M Target

Revenue Distribution @ M Revenue Growth by Market Segment
o $1,000
$900 |

N Testz
Inspection s700 -
Handlers

$500

2020 Est?” Automotive  Mobility Computing  Industrial

Est. 2020 Revenue™ is - 55% systems and = 5% recurring
Recurring by Business: Test & Inspection Handlers 4q%, Semi Test 11%, Test Interface 100%, PCBTest 34%

Leveraging market position and leading-edge products to drive revenue in
high-growth applications including ADAS, xEV, RF test and inspection

Unique cross-selling and test cell solutions accelerate time to yield driving
revenue growth and creating strong competitive barriers

(1) Reflects actwal YTD 2020 results plus the mid-paint of the Company’s 04 2o guidence o5 updated on December 1, 2020 A— coh U
Dzl 3, B




Investment Thesis

$2,500M $940M 48% 23%

SAM Revenue Gross Margin Operating Income (¥

~7% ~14% +400 bps  +1,100 bps

Market CAGR Target Revenue CAGR Scalable Asia operations Disciplined Opex spending

Leading-edge Growing 2x faster Benefiting from mix Strong >17% free cash flow;
solutions targeting than overall and low-cost s6oM+ annuval debt
select end-markets market manufacturing centers repayment

AN c h
(1) Mon-GAAPfarward looking figures; See Appendix for notes regarding vse of forward-looking ron-GAAP figures Af—"‘ 0 U
L]
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' Luis Miller, CEO ‘ . Chris Bohrson, GM

Driving Growth & Differentiation Test & Inspection Handler Group

Jeff Jones, CFO | Devin Sheridan, GM

Profitability & ShareholderValue

~~ . =
‘ lan Lawee, GM
. | Semiconductar TestGroup

Interface Solutions Group

/> Cohu
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Appendix

Use of Non-GAAP Financial Information:

This presentation includes non-GAAF financial measures, including non-GAAF Gross Margin/Profit, Income and Income (adjusted earnings) per share, Operating
Income, Operating Expense and Adjusted EBITDA that supplement the Company's Condensed Consolidated Statements of Operations prepared under generally
accepted accounting principles (GAAF). These non-GAAF financial measures adjust the Company's actual results prepared under GAAF to exclude charges and
the related income tax effect for: share-based compensation, the amortization of purchased intangible assets including favorable/unfavorable lease adjustments,
restructuring costs, manufacturing transition and severance costs, asset impairment charges, acquisition-related costs and associated professional fees,
reduction of indemnification receivable, depreciation of purchase accounting adjustments to property, plant and equipment, purchase accounting inventory
step-up included in cost of sales, and amortization of cloud-based software implementation costs (Adjusted EBITDA only). Reconciliations of GAAF to non-GAAF
amounts for the periods presented herein are provided in this Appendix and should be considered together with the Condensed Consolidated Statements of
Operations.

These non-GAAF measures are not meant as a substitute for GAAF, but are included solely for informational and comparative purposes. The Company’s
management believes that this information can assist investors in evaluating the Company’s operational trends, financial performance, and cash generating
capacity. Management uses non-GAAF measures for a variety of reasons, including to make operational decisions, to determine executive compensation inpart,
to forecast future operational results, and for comparison te cur annual operating plan. However, the non-GAAFP financial measures should not be regarded as a
replacement for (or superior to) corresponding, similarly captioned, GAAF measures.

Use of Forward-Looking Non-GAAF Information:

This presentation includes non-GAAF forward locking figures that exclude estimated charges related to stock-based compensation, amortization of purchased
intangibles, restructuring costs, acquisition-related costs, manufacturing transition/severance costs, inventory step-up costs, amortization of cloud-based
software implementation costs (Adjusted EBITDA only), or other non-operational or unusual items, which we are unable predict without unreasonable efforts
due to their inherent uncertainty, therefore, reconciliation of these non-GAAF forward looking figures to GAAP is not provided. Where a non-GAAF figure
includes historical data and forward-looking estimates, we have reconciled the historical data, but for the foregoing reasons have not reconciled the forward-

locking estimates. [é— COh U
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GAAP to Non-GAAP Reconciliation

12 Moniths Ending n iy 12 Months Ending & Months Ending 3 Months Ending 2 Moniths Ending
. " Dec 30, WofMNet Decl9, %of Net Dec 2B, % of Net Jun 27,  %of Net Sep 26, ‘%ofNet Sep B, %of Net
2017 Sales 018 Sales 2019 Sales 2020 Sales 020 Sales 2020 Sales
Net Sales 5352, 704 5 451,768 5583339 5 283,005 5 150,647 5433,652

Gross Profit - GAAP 143 407 40.7% 159,308 35.3% 229,829 39.4% 117,041 41.4% 63,500 42.2% 180,541 41.6%
Share Based Compensation 423 0.1% 546 0.1% FE 0.1% 4323 0.1% 218 0.1% 641 0.1%
Manufacturing transition and severance costs o U 416 0.1% 1,211 0.2% (1] 0.0% o 0.0% [1] 0L0%
Restructuring costs related to inventory in 005 a 0.0% 19,053 4.1% 1.729 0.5% 1675 0.6% 1,606 1.7% 4,181 1l
Inventary Step-Up 1,404 0.4% 14,782 3.3% 6038 1.0% 0 0.0%% o 0.0% 0 0.0
Gross Prafit - Non-GAAP 5145,234 41.2% 5194,105 43.0% 5240543 41.2% 5119,139 42.1% 566,324 44.0% 5185463 42 B%

13 Mantha Ending 12 Menthi Ending 12 Manihi Ending & Mardbri Ending 3 Menthi Ending # Manthi Ending 13 Manth Ending

Dec30, %of Met Dec29, %of Met Dec 28,  %of Net e 2T, %ol Net Sep 26, %ol Net Sep26, %ofNet Sep26, %ol Net

A R e WI_ Sales W Salm W9 Sales 0 Sam 2020 Sales W00 Sales W Sales
Het loss attributable to Cohu - GAAR Baks 5 12843 3.3% 5 (22,181 1% 5 089.700)  -11.9% 5 (22,016) 7.8% 5 (GBAE] 44K 5 (2B5ED) £E% 5 (45,508) 20N
Income from discontinued operstion T8 01% [114) Dol - By 0.1% (L] 0.0% ] 0% 142) 0% 997 02N
IfEeme e presitaan 2344 0.6% 631 B 5 [L0RZ) D% 8551 0.93% L116 0T% 61 o1% (1982  -05%
Interest expense 54 0.0% 4977 L1% 5 10,556 5% 7.883 2.8% 1021 20% 140,504 5% 15,671 e
IErEST incnme &7} 0.1% {1,187 T E 5 [764) 0.1% (168)  -0.1% an 0% (200 oo% [EsT] 0%
Amor tization of pucchased intangible aivets 4 308 1% 17187 LF. Y 3 15590 B.A% 19,065 B.7% 4781 B.3% 28848 [, 38,483 BN
Deprecation 4978 1A% BRSO 2 5 19.246 1.3% (%5 ] 1.5% 462 2.3% 10,435 14% 14128 5%
A tizatioen ol e Bated softwa e implemraataan (et a 0.0% a 00 0 0.0% 513 0.2% TS 0.2% il 0% /31 o
Gither Fon-GAAR Adjustments 11878 3.8% 76171 169% 1534 5.8% 13,738 4.9% 438 6.2% 23,066 53% 12,872 578
indjuited EDITOA 5 35812 15.8% § T4 16.5% S A60TY 1.9% 525,001 B.9% FFETT 11.5% S 454030 16.5% 5 51830 EEE]
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GAAP to Non-GAAP Reconciliation

Earnings Reconciliation

Loss Fram Continuing Operations - GAAP
Share based compensation
Amortization of purchased intangible assets
Manufatturing transition and severance costs
Restructuring costs related fo iInventory in COS
Ristructufing costs
PPEE step-up included in COS and SG&A
Impairment charge
Gain on sale of facility
Tax effect of Non-GAAP adjustments

Income (Loss) Frem Continuing Operations - Non-GAAP

Welghted Average Shares - GAAP
Welghted Average Shares - Non-GAAP

9 Months Ending
Sep26,  Diluted
2020 EPS
S (28,704) 5 [0.68)

10,313 0.24
J8.B4E 0.68
318 001

4,281 010
1,400 003

729 002

11,249 026
[4,495) [0.11)
__(5051) (012

5 18,888 5 044

Basic 41,764
Diluted 42457

Operating Expense Reconciliation

Operating Expense - GAAR

Share based compensation

Amortization of purchased intangible assets

MnuFa-cwrmg trangition and severance costs

Restructuring costs

PRPEE step-up included in SGEA

Impairment charge

Gain on sale of facility
O perating Expense - Non-GAAP

9 Months Ending
Sep26, % of Net
2020 Sales
$ 196,055 45,2%

[%.672) -2.2%
(28.848) -6.7%
(218) 0.1%
[1.400) 0.3%
[729) <0.2%
[11,248)  -26%
4,495 10%
"5138,334 311%
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